
It’s easy. Starts today by having  your clients submit an online application on our website or we’re 

always happy to receive their inquiries via phone. 

“Are you interested in financing” Simply ask or tell every client. Have them call, email or go on- 

     line. Even if they don’t qualify, solutions may be available like adding a co-signer. 

To maximize your referrals include the application and e-brochure in new client emails and in           

      take packets. 

Clark provides a media kit that enables you to build a link on your webpage along with materials 

and documentation you need to make referring to Clark seamless. (see our media kit for a variety 

of ad’s, buttons and banners) 

•    Make sure your entire team: Intake, billing, etc. knows about your patient financing program. 

 

Apply Online at  

www.ClarkBHF.com 

Email our Team  

Team@ClarkBHF.com 

Call Toll Free 

888-755-3079 

Fax 208-676-1702 

Admission 

It’s not about financing: it’s about helping people and their families 

Quick Reference Guide 

How do we refer Clients to Clark 

When  
Anytime cost is a concern for your clients, financing is an obvious solution. Many facilities may not offer 

financing when they assume a patient has the cash, insurance or sponsors to pay for their program. Fi-

nancing is an attractive option to compliment a cash or insurance plan. It can also be used as a back 

up if other resources run dry. Other non-facility expensive such as intervention services, travel and after 

care can be financed as well. Your clients will appreciate knowing financing is available at any point 

before, during, or after their stay. Loans can be used for a variety of situations  

Full or Partial Private Pay 

Deductibles 

C0-Pays 

Extended Stays 

Past Due Balances 

Financing can also cover non-faculty expenses 

Intervention 

Detox Services 

Life Coaching 

Aftercare 

Transitional Living 

     Referring Borrowers 


